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Globally, there is approximately 
a massive 12% of the population 
currently living with a mobility 
impairment. To date, there is no 
easy online marketing service 
for those limited by a physical 
disability and in need to buy 
and sell new and second hand 
products. 
 
In the existing market, the 
product items for those living with 
a disability are often grouped 
under ‘Miscellaneous’. The market 
is very fragmented and often 
requires extensive time to search 
for specific requirements. For 
this reason our site ‘MobilityGuru.
org’ has been created, to simplify 
the process with quick results for 
the needs of the individual; with 
emphasis on the special needs 
for the disable, elderly and those 
in rehabilitation. 
 
Our business targets commercial 
enterprise, government 
institutions and the individual, by 
promoting a new level of sales 
with ongoing service to facilitate 
all mobility disability.

Our major aim is to improve 
and integrate the entire service 
into one simple online market 
platform. We will make buying 
and selling easier for those who 
are incapacitated by challenges. 
MobilityGuru will operate with 
modernised efficiency by means 
of integrating a transparent 
transactional system with the 
introduction of cryptocurrency 
and blockchain technology. 
 
Our token will be based on the 
BEP-20 protocol that will facilitate 
a world wide market portal 
designed to develop project 
growth and inspire potential 
investors. 
 
MobilityGuru is proud to 
announce that we about to 
embark on an IEO project to raise 
$10,000,000 by the end of 2021.

I. 

https://mobilityguru.org/
https://mobilityguru.org/
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first platform and marketplace 
in the world for buying, selling, 
and advertising products and 
services used by disabled, 
elderly, and people under rehab. 
The platform will be available for 
users across the globe. We aim to 
connect all marketplaces to form 
a single one thereby making the 
art of buying and selling products 
for the disabled very transparent 
and easy. The MobilityGuru online 
platform will be the first of its kind 
to incorporate cryptocurrency 
and facilitate transactions in 
the form of Bitcoin, Ethereum, 
and even MobilityGuru Token. 
MobilityGuru token is the official 
currency for the MobilityGuru 
platform and it is based on the 
BEP-20 protocol. To ensure a 
transparent secured platform, 
we will use smart contracts to 
facilitate online transactions for 
clients across the globe.

The cost of transactions will 
probably be globally the lowest 
at ($0.015) for most transactions, 
within our network. The IEO will 
generate funds for developing 
our smart chain, which will be 
deployed and integrated as 
our platform currency system, 
not only for advertising but 
also for product and services 
transactions - total integration will 
commence from Q4 2021. 

MobilityGuru offers many 
advantages to advertisers, 
buyers, and sellers of mobility 
products and services. 

Unlike other marketplaces this is 
a niche market available online, 
advertisers will have wider 
opportunities to reach their target 
audience and sell their products 
and services on the MobilityGuru 
platform.  

Buyers of the products and 
services will also be able to select 
from a comprehensive range as 
compared to the traditional online 
marketplaces currently available. 
The reason is that the traditional 
marketplace will often group 
many of these products under 
the miscellaneous section of their 
pages, making it time consuming 
and difficult to find. 

Since MobilityGuru offers a 
platform that satisfies international 
customers, there will be an 
opportunity to translate website 
contents to different languages 
thereby eliminating the barrier 
that may arise as a result of the 
language difference. To ensure 
security on the platform, smart 
contracts will be used to conduct 
buying and selling operations on 
the website in a safe and secured 
manner. Both parties can be rest 
assured that all the transactions 
will be smooth and successfully 
conducted.

Although, the MobilityGuru is 
a high-level project there are 
still some challenges that affect 
the platform. However, these 
challenges will be resolved with 
the integration of blockchain 
technology into the worldwide 
online platform.

II. 
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been around for a very long 
time, especially with the use of 
magazines and newspapers in 
the past decades. The online 
advertising platforms and 
publishers started coming into 
existence in the middle of 1990 
and the ad industry started 
taking a positive shape. At the 
beginning of the 2000s, the 
revenue generated from online 
ads started equalling the revenue 
generated from print media such 
as billboards, magazines, and 
newspapers with an accumulation 
of above $14 billion.

Users were becoming 
accustomed to the advantages 
of online adverts as compared 
to print media. This allowed 
the online platforms to put out 
a very high number of ads. 
Buyers can see online adverts 
from advertisers in a very easy, 
fast, and secured manner as 
compared to the traditional print 
method. Advertisers were able to 
reach out to a larger number of 
customers. Buyers were also able 
to locate their preferred products 
in a very easy manner. They are 
also able to select from various 
listings available on the online 
marketplaces as compared to the 
print media option.

When talking about online 
advertisement platforms, 
Craigslist  was one of the most 
popular platforms in this niche. 
It was created in 1995 and it 
started as an email advertising 
service. It further expanded to a 
full advertisement website. In the 
present age, Craigslist  attracts 
over 20 billion views in a single 

month. This makes it one of the 
most visited pages in the world. 
In a single month, Craigslist  
receives over 80 million ads and 
it serves as one of the major 
sites where people place several 
ads ranging from real estate, 
autos, and other products and 
services. It started in the U.S but 
the platform has grown past the 
initial start country while currently 
covering over 700 cities in 70 
countries across the globe. 
According to a report from the 
AIM group, Craigslist  reached a 
whopping $700 million in revenue 
by the end of 2016. This means it 
became one of the most valuable 
online advertising platforms 
across the globe.

The popularity of Craigslist  
keeps increasing as it covered 
everywhere across the globe 
thereby explaining how profitable 
the online advertising sector can 
be. The revenue generated from 
online advertising is over $18 
billion today and it is expected to 
rise above $27 billion by the end 
of 2022. Craigslist  is a general 
marketplace for different types 
of products and services but 
there are also online platforms 
that focus on a specific niche 
such as the Auto sector or 
even the Disability sector. The 
opportunities and success rate 
of these businesses depend 
on various factors like location 
and approach. Research from 
McKinsey showed that U.K. 
and Germany dominated the 
marketplace for general products 
but they do not have a strong 
base in terms of specific niche 
products.

III. 
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For example, Gumtree, which is 
owned by eBay in the UK is only 
visited by few users. Users prefer 
to visit online marketplaces such 
as eBay and Amazon to find 
products and services. However, 
when we consider FINN in Norway, 
which is a more specific product 
advertisement platform, research 
shows that a higher number of 
users prefer to use the platform 
as compared to general platforms 
such as Amazon for products and 
services searching.

 Furthermore, in some countries, 
there are no dominating 
advertising markets. Users use 
both specific and general online 
platforms to search for products.

The market situation has shown 
that MobilityGuru can capture 
a specific market in the area 
of providing a wide variety of 
products and services to the 
disabled across the globe. Users 
will be able to advertise, find, buy 
and sell products and services 
in the MobilityGuru online market 
platform.
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advertising in Australia is $23B 
with the largest seller being 
Google, this is 2% of the 
Australian GDP($1.1Trillion), with 
7% annual growth. In the UK, 
the digital advertising market 
exceeds $21B with an annual 
growth of 12.5%. On a global 
scale if we use 2% of the global 
GDP of $88 Trillion the total 
market could be $1.76T. 12% of 
the population has a disability, 
this makes the market potential 
$2.112B, aiming for 10% $211M 
is possible. This excludes other 
market opportunities available. 

MobilityGuru is in essence an 
online advertising platform. It 
can help promote just about 
all industries involved with the 
daily living of the communities 
of Disability, Elderly and Rehab 
as detailed in our categories 
eg Travel, Mobility Transport, 
Accommodation, etc. 

To pick only for example the 
industry in Australia, Mobility 
Equipment Stores researched by
ibisworld.com states that:

• 538 business supply $645M 
in products and 675,000 
people use mobility aids.

• Private sellers currently selling 
such items on Gumtree and 
Facebook exceed 100,000 
ads.

• This does not include the 
thousands of products and 
services like hotels, jobs, 
plumbing, etc.

When considering the number 
of potential items that are being 
sold we don’t see a difficulty in 
achieving 5,000 standard user 
ads in Australia alone in the 1st 
year. eBay has 1.3B ads and 
Amazon has 353M ads, a 12% 
target within 20 years is our aim 
globally - 42M ads.

IV. 
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above, we can see that the market 
will turn out as a lucrative one 
for MobilityGuru. MobilityGuru 
aims to achieve a global online 
platform where goods and 
services can be advertised, 
bought and sold to the mobility 
community. MobilityGuru will 
also be the first platform to 
introduce blockchain technology 
to ensure that there are no 
troubles related to payment or 
transparency. We will connect 
advertisers across different 
platforms with international buyers 
and sellers that are interested in 
their offerings, especially clients 
interested in products for the 
disabled instead of scrolling 
through an unorganized list of 
Miscellaneous on other platforms.

Furthermore, buyers will be 
able to select from an extensive 
range to select from because 
the MobilityGuru platform is 
specifically for people with a 
disability, elderly and individuals 
in rehab in comparison to a 
generalised platform.

The existing platform design was 
purposely simple and functional 
allowing for colour blindness 
and the planned text-to-speech 
feature will increase the platforms 
ability to interact with all users.

To cater for any transactional 
issue that may arise, we will 
use blockchain technology to 
facilitate payments hence, buyers 
can use cryptocurrencies or the 
MobilityGuru token to purchase 
products and services in the 
MobilityGuru network.
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It is no news that 
cryptocurrencies such as 
Bitcoin XRP and Ethereum are 
transforming transactional and 
financial systems across the 
globe. Although there have been 
some negative attributes that 
are limiting the development 
of cryptocurrencies, most 
people are not still able to 
use the technology. Not many 
online platforms accept 
cryptocurrencies as a medium 
of payment. MobilityGuru 
will integrate the use of 
cryptocurrencies such as 
Bitcoin, Ethereum, XRP and 
MobilityGuru Token to facilitate 
online purchases and sales, 
thereby increasing the number 
of buyers and sellers that will use 
the technology. In a scenario 
where some online sellers are not 
able to accept cryptocurrencies, 
the processes that crypto users 
pass through to complete any 
transaction are very cumbersome. 

Sometimes, some traditional 
transaction processes can take 
days before they are completed 
but with the integration of 
cryptocurrency as a medium of 
exchange, the process becomes 
very short and saves time and 
energy on the buyer and seller 
end.

All the issues affecting the online 
advertisement of products 
and services in the disabled 
people’s niche can be solved 
with the integration of blockchain 
technology. Blockchain can be 
used to facilitate international 
transactions especially for the 
purchase of new and used 
products plus services. When 
an online marketplace accepts 
cryptocurrency, the transaction 
process becomes easy, 
transparent, and faster. With the 
introduction of the MobilityGuru 
token, users can also shop for 
disabled products and services 
without passing through complex 
traditional procedures.

VI. 
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as a medium of exchange on the MobilityGuru platform.

 Fast
 transaction

As compared to other traditional 
payment processes, the use of 
cryptocurrencies such as the 
MobilityGuru token will make 
transactions as fast as the speed of 
light when compared to the traditional 
payment system that takes hours and 
even days before finalisation.

 Easy transaction   
 experience

In a scenario where buyers and sellers 
accept cryptocurrencies as a medium 
of exchange as explained above, they 
do not need to pass through complex 
transaction processes thereby making 
the experience for both parties a 
seamless one.

 Enhanced
 Security

Blockchain technology is currently 
regarded as the safest technology 
across the globe when dealing with 
financial operations. Although the 
traditional brick and mortar banking 
and financial system can be affected 
by hacking activities, Blockchain 
technology has remained unshakable 
to any form of the hacking operation. 
Since MobilityGuru is not a centralised 
system that stores user’s security 
or transaction details in a central 
database, hackers are unable to have 
any effect. The entire solution will be 
decentralised.

 Checkmating   
 Fraudulent activities

The integration of smart contracts 
will make it impossible for buyers 
and sellers to engage in fraudulent 
activities. Both parties will be 
forced to conduct business reliably. 

Since there is no middleman in the 
transaction process, this means the 
business transactions conducted 
on the MobilityGuru platform will be 
transparent, fast, safe, and secured 
without any fear of fraudulence. 

 Protection
 of privacy

While performing transactions on the 
MobilityGuru platform, the information 
and identity of the buyers and sellers 
will remain anonymous. Furthermore, 
the transaction history and vital 
information will not be available for 
third parties.

This means that blockchain technology 
with the aid of crypto currencies has 
all the necessary tools and systems 
necessary to facilitate an international 
online platform that deals with buying 
and selling new and used products 
and services for disabled, elderly, and 
people under rehab. Furthermore, 
blockchain will attract users and 
advertisers to place their ads on the 
MobilityGuru platform.

 Token 
 Governance

A five-member team will govern the 
Token major decision-making. The 
first team will be Anthony, Kean, Jason, 
Gihan, and Jordan. 
 
The five team members will be elected 
annually thereafter by the top 9 token 
holders. 
 
This management will not influence or 
jeopardise any corporate decision-
making.

VII. 
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For Sellers

• Homepage Banner ad
• Top Category fixed ad
• Home page Gallery ad
• Urgent banner ad
• Bump up existing ad

2nd Revenue source as follows:

• Travel booking
• Accommodation Hotel 

Booking
• Product auction success fee

For sellers

1. Sellers will post their 
products and services at no 
cost on the country specific 
MobilityGuru site for up to 20 
items. For each additional ad 
a charge is levied.

2. Our major aim is to post 
product listings specifically 
for disabled users’ products 
and services on the 
MobilityGuru platform.

3. Sellers will also have the 
opportunity to advertise their 
products and services on the 
platform. Some of listings on 
the MobilityGuru platform will 
be incentivised as sellers will 
be able to receive a certain 
agreed amount on every sale. 
Especially where the planned 
auction facility is used.

Furthermore, MobilityGuru will 
use bespoke technology to 
ensure that their products are 
visible and attractive to interested 
buyers. We will integrate high-
level technology to ensure 
the products are attractive to 
buyers across the international 
marketplace. Sellers will have their 
products advertised to a large 
number buyers locally and across 
the globe.

VIII.

We must understand that the MobilityGuru platform involves both the 
buyers and the sellers hence we will explain how it works for both 
parties.
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For Buyers

MobilityGuru will function 
basically as other online 
advertisement platforms but 
with the integration of high-level 
features such as blockchain 
technology, flexible payment 
methods, availability of extensive 
range of products and services, 
various languages, text-to-
speech options and others.

• Platform offers various 
languages

 Since MobilityGuru is an 
international platform with a 
huge number of users, there 
will be the ability to translate 
to different languages hence, 
solving the problem of the 
language barrier. Buyers and 
sellers will be able to interact 
with each other without 
stress.

• Flexible Payment Methods

 MobilityGuru will accept 
payment with different 
cryptocurrencies and 
also from holders of the 
MobilityGuru token.

• Huge number of products for 
selection

 The integration of 
different country specific 
marketplaces providing a 
high number of product 
sellers across the globe 
means that there will be a 
high number of offerings 
to be selected by product 
buyers in a single platform 
with a clear description. 
Furthermore, buyers of such 
products will also enjoy the 
purchase of products at a 
reasonable price due to the 
competition among sellers.
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 Low
 Transaction Fee

There will be no charges attached 
to the placing of ads on the 
MobilityGuru platform but in some 
cases there will be transaction 
fees for sellers and the funds 
generated from these transaction 
fees will be used to facilitate the 
development and maintenance 
of the platform thereby rewarding 
users and partners. The fee 
structure will be outlined in a 
way that favors both the buyers 
and sellers thereby facilitating 
the use of the MobilityGuru 
token to perform transactions 
on the MobilityGuru platform. 
MobilityGuru’s transaction fees 
will be lower than what is charged 
by the usual credit card or an 
online payment platform such as 
Paypal.

Furthermore, there will be 
opportunities for advertisers 
or sellers to access premium 
positions for their products. This 
will create another means of 
generating funds to enhance the 
development and growth of the 
MobilityGuru initiative. 

 The reward for   
 platform users

There will be rewards and 
giveaways to faithful users of the 
MobilityGuru platform thereby 
providing enough funds to 
facilitate the development of the 
MobilityGuru platform. This reward 
will be in form of a MobilityGuru 
token and users with the highest 
number of transactions will be 
rewarded appropriately for 
their outstanding loyalty to the 
MobilityGuru course.

MobilityGuru will create API for classified partners and this means they 
will be able to list their offering on the MobilityGuru platform with just a 
single click.

IX. 
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relating to disability and the 
person visits the MobilityGuru 
platform.

• Buyer uses the search 
option to search for available 
products and services that fit 
what he/she wants.

 
• Buyer finally finds the right 

product and contacts sellers 
to check the availability and 
further questions.

 
• Seller gives a positive or 

negative update about the 
availability of the product and 
if the product is not available, 
MobilityGuru removes the 
product from the platform 
available listings.

 
• What happens when the seller 

responds positively to the 
product availability? Buyer 
and seller negotiate the best 
price for the product and 
buyer can easily select his 
or her preferred payment 
method thereby offering the 
equivalent amount in Tokens 
to the seller’s wallet.

 
• Where both parties elect to 

use the platforms payment 
method it will be managed 
to the benefit of parties 
transparently.

• The payment will not be 
finalised until both parties 
confirm that the transaction is 
successful. 

 
• Seller sends the product to 

the buyer and buyer confirms 
the product if it matches 
the person expectation as 
discussed.

 
• If the buyer likes the product 

and clicks confirm on the 
MobilityGuru platform, the 
payment is released to the 
seller and the transaction is 
finalised.

 
• If the buyer does not like the 

product and offers to return 
the product. The product is 
returned to the seller and the 
seller confirms the receipt 
of the product, the money 
is sent back to the buyer’s 
wallet and the transaction is 
finalised.

 
• In a scenario where the buyer 

fails to return the product 
within a particular number 
of days, the seller will be 
allowed to own the funds.

 
• There is also an opportunity 

for buyers and sellers to 
offer ratings to each other 
based on the level of their 
satisfiability.



w
w

w.
m

o
b

ili
ty

g
ur

u.
o

rg

WhitePaper16

KE
Y 

FE
AT

U
R

ES
 O

F
M

O
B

IL
IT

YG
U

RU
 P

LA
TF

O
R

M

 Flexible payment   
 system

Buyers and sellers are allowed 
to transact in with different 
cryptocurrencies thereby increasing 
the level of flexibility in a transaction. 
The problem of transferring funds 
from one account to another with 
fiat will be minimal as the payment 
system will be flexible enough to 
accept various coins including 
MobilityGuru, which is the platform’s 
official token.

 Protection
 of Data

We will use blockchain technology 
to protect buyers’ and sellers’ data. 
We will also protect them from 
experiencing any form of fraudulent 
activities.

 MobilityGuru
 User Support

Besides relying on smart contracts 
to prevent users from acting 
dishonestly, MobilityGuru will also 
offer support to buyers and sellers 
to ensure that the platform is free 
from any form of fraudulent activities 
especially when disagreement 
occurs between both parties.

 Safe
 platform

MobilityGuru platform is safe to do 
business with because sellers only 
get paid when the buyers confirm 
the acceptance of the products 
and services and the platform also 
offers a rating system for both 
parties thereby allowing them to 
post how they feel about every 
transaction.

 Rating
 system

Buyers will be able to rate sellers 
and vice versa based on the level of 
their satisfiability. This will help future 
buyers and sellers to understand 
the effectiveness of other buyers 
and sellers before patronising them. 

 Interactive
 platform

MobilityGuru offers an interactive 
platform and engaging tools that 
will provide users with a seamless 
experience on the platform.

 Community-Friendly  
 Service

To continuously improve the 
MobilityGuru platform to ensure 
a better user experience, 
MobilityGuru will consider 
meaningful comments from the 
community. MobilityGuru is ready 
to cooperate with both buyers 
and sellers to provide an efficient 
platform that caters to everyone’s 
needs. Customer satisfaction is very 
important in a business and we have 
decided to make customers a focal 
point of the business model.

To achieve this, MobilityGuru will 
provide features such as forum 
posts, likes and comment features 
and any other improvement advised 
and agreed by platform users. 
Finally, users will be rewarded with 
the MobilityGuru token for their 
participation and action on the 
MobilityGuru platform.

XI. 

Here are some key features on the MobilityGuru platform that will be 
advantageous to both buyers and sellers: 
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 Australia

Our initial strategy was to 
complete the site while obtaining 
new users to place ads for 
creating traffic and new user 
awareness. Since the start 4 
(Oct 21) months ago we have 
achieved $400,000 worth of 
goods listed for sale giving an 
average ad value of $1,230 per 
item. We are now adding revenue 
features while increasing our sales 
team to canvass to private plus 
businesses in Australia to use 
the MobilityGuru free ad service 
for promoting their products 
and services. Promotional 
sales and marketing activities 
will continue to develop in line 
with the availability of technical 
features and advertisers. Our 
current online visits are 20 visits a 
day with about 200 page views. 
Monthly visits 600 and increasing.
Now goods value exceed 
$840,000.

Online traffic development is 
one of the main activities we 
are working on. Some of the 
promotional methods we are 
using and planning are as follows:

1. SMS Campaigns to existing 
private and businesses to 
use the MobilityGuru free 
advertising service.

2. Radio advertising covering 
major capital cities.

3. SEO and digital marketing via 
sites like Gumtree, Facebook 
Marketplace, Google ads, 
and other marketplaces in 
Australia.

4. Sales agents using email/tel 
to canvas businesses to use 
our advertising services both 
free and paid.

5. Promote our advertising 
services via digital advertising 
firms.

Sales Revenue is from ads as 
follows:

• Homepage Banner ad

• Top Category fixed ad 
 
• Home page Gallery ad
 
• Urgent banner ad
 
• Bump up existing ad

2nd Revenue source as follows:

• Travel booking

• Accommodation Hotel 
Booking

 
• Product auction success fee

XII. 
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 Favourable rewards   
 to sellers

We understand that marketing 
is very important for any online 
classified ads marketplace. It 
is usually a difficult process to 
attract buyers when there are few 
products and services listed on 
the website and it is not always 
easy to attract sellers when there 
are not enough users or buyers 
on the platform.

To solve this problem, we will 
introduce favourable rewards in 
MobilityGuru token to sellers that 
advertise their products on the 
MobilityGuru platform. For every 
successful transaction made, 
sellers will also benefit from 
reduced transaction fees and 
incentives. Our platform is very 
easy to use and users can easily 
exchange cryptocurrencies. 
Buyers and sellers will also 
benefit from our huge user base 
especially considering the fact 
the product niche is catering 
to the needs of people with a 
disability and thereby adding 
extra value to the platform. 

There are many products for the 
disabled sold daily with the aid 
of classified ads. In the case 
of MobilityGuru, some of the 
transactions between buyers and 
sellers will be managed with the 
aid of blockchain technology 
and a low percentage will be 
deducted on every transaction in 
form of cryptocurrencies. Buyers 
and sellers will also enjoy other 
benefits such as incentives, a high 
number of products available, 
and low transaction cost.

MobilityGuru will focus on 
both used and new products 
and services for the disabled, 
elderly and rehabilitation sector 
is expected to develop at a 
rapid rate. We would connect 
platforms interested in the 
classified advertisement of their 
products with buyers across 
the globe thereby having a high 
tendency to increase the number 
of platform users. Imagine a 
scenario where users can buy 
and sell new and used products 
for the disabled with the aid of 
cryptocurrencies.
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 Cross Border Sales   
 and Marketing

MobilityGuru will also provide 
opportunity for cross-border 
sales and marketing, for example 
in countries like UK and Australia 
where some items are funded by 
the government. Considering the 
high availability of used low cost 
items in UK and Australia, such 
items can be sent for example; 
to Sri Lanka or Phillipines or 
Thailand and sold to individuals 
and organisations that are in 
need of these items. This form of 
transaction will be facilitated with 
the aid of the MobilityGuru token.

There are so many buyers across 
the globe that are searching for 
these items but they can not 
find them in their local market 
especially at the correct price. It 
is a common practice now a days 
to purchase items abroad at a 
cheaper cost than what is being 
offered locally. These scenarios 
can also be seen in markets like 
Europe, China and the U.S. The 
major issue is usually shipping 
costs but retailers are now 
keeping inventories in domestic 
markets.

Another benefit of the cross 
border sales is that a large 
number of potential buyers will 
have access to these products. 
This is very important for 
products relating to mobility that 
are difficult to get especially 
in the domestic markets. After 
successful cross-border 
movement of products, the sales 
and marketing will be done on 
the MobilityGuru page. Users 
do not need to waste a huge 
amount of money on marketing as 
MobilityGuru offers the possibility 
of buying and selling using the 
MobilityGuru token.

 Advertisement   
 method

We cannot underestimate the 
power of an effective advertising 
method hence, we are ready 
to use bespoke advertising 
methods to promote the 
MobilityGuru platform. To achieve 
this, we will use advertising 
methods such as Youtube, 
Search Retargeting, Social media 
advertisement, conference 
participation to increase the 
number of users and reach more 
people.
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XIII. 

• First marketplace for this Industry 
• Good Knowledge of the industry
• Management experience
• Technical Capability

• Unknown brand
• No mobile apps
• No backup server
• No revenue features

Strengths

Weaknesses

• No marketplace for this sector
• Can expand to a global market
• Export of used items to non-government 

assisted countries
• Use of online purchasing expanding

Opportunities

• Competitors
• Data security

Threats
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O To properly finance the 
MobilityGuru project and also 
incentivise users, the platform will 
be initiating an IEO to promote 
the MobilityGuru project and this 
chapter explains everything about 
the Initial exchange offering and 
the MobilityGuru token.

MobilityGuru Token

MobilityGuru token initially will 
be based on the BSC BEP-20 
protocol and no new token will 
be produced after the exhaustion 
of the total token supplied. Any 
unsold tokens will be destroyed.

Token Detail

Token Name: MobilityGuru

Token Ticker: GURU

Total Supply: 200,000,000

Token Value: $0.05

The value of the MobilityGuru 
token is expected to fluctuate 
like a normal cryptocurrency. 
MobilityGuru token will be listed 
on different exchanges and 
the value will be displayed in 
real-time based on the rate of 
completion of a transaction. The 
value of the MobilityGuru can also 
be converted to fiat currencies 
such as USD, EUR, and others. 
The first set of investors in the 
IEO project will enjoy the best 
rate for the MobilityGuru token 
as the token will be listed on 
the various exchange platforms. 
The MobilityGuru token can 
also be exchanged with other 
cryptocurrencies such as Bitcoin, 
Ethereum thereby allowing users 
to enjoy a seamless payment 
process during transactions. 
Buyers will also be able to 
discuss prices of products with 
sellers and both parties will be 
able to do business using any 
cryptocurrency coin allowed on 
the MobilityGuru platform.

XIV. 

Token Distribution

40%
Pre-sale 

and
crowd sale

10%
Future 

strategy and 
Partnerships

15%
Founders 
and Team

10%
Advisers 

and Bounty

20%
Future 

Development

5%
Airdrop
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The following terms and conditions 
must be considered before 
purchasing the MobilityGuru token. 
Please note that the Terms and 
Conditions do not explain the laws 
of securities in any particular country 
but only the T&C that relates to the 
sales of the MobilityGuru token. A user 
must purchase a MobilityGuru token 
only if they have properly read and 
understand the terms and conditions. 
Users that do not accept the terms 
and conditions should not purchase 
the MobilityGuru token.

Risks

• Users must agree that 
cryptocurrencies generally that 
includes Bitcoin, Ethereum, XRP 
and others are technologies that 
are beyond the control of the 
MobilityGuru organisation.

• Users agree that before they 
purchase the MobilityGuru token, 
they understand the risks attached 
to blockchain technology and 
the purchase of the MobilityGuru 
token.

 
• Users should have prior 

knowledge of cryptocurrency 
and blockchain systems 
before purchasing or using the 
MobilityGuru token to ensure that 
they understand and agree with 
the risks involved.

• MobilityGuru company will not 
be responsible for user’s loss of 
password or inability to access 
their wallets that contains any form 
of cryptocurrency due to reasons 
caused by the user.

• BSC is currently in the 
development stage and since the 
MobilityGuru token is based on 
the BSC BEP-20 protocol, any 
issue that affects the BSC BEP-
20 protocol may also affect the 
MobilityGuru token.

 
• MobilityGuru token is a form of 

cryptocurrency and frequent 
fluctuation in prices and volatility 
of token value should be 
expected. 

 
• User agrees that the token value 

is based on the forces and 
interplay of demand and supply 
and beyond the control of 
MobilityGuru organisation.  This 
implies that users cannot hold 
the company responsible for any 
problem that arises because of the 
price volatility of the MobilityGuru 
token.

XV. 
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Jason

Token Development Advisor
15 years sales experience in the oil 

and gas sector. Owns and manages 
King’s Home Maintenance, Qld.

Jordan

20 years experience in business 
management in the agroforestry 

industry. Has a degree in Business 
Management. Currently owns and 
operates a taxi business in Qld.

Gihan

15 years business management 
experience in Australia and Asia. 

Holds a diploma in Business 
Management and founder/manager 
of Unique Tools and Machineries in 

Sri Lanka.
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Anthony 

Co-founder
Ability to identify business 

development opportunities, and 
25 years experience in business 

management. Holds an MBA from 
Sydney Australia.

Kean

Co-Founder
A Software developer - freelance 

for 15 years. Holds a double degree 
in Software Engineering and 

Engineering, Australia

Fanny

Business Development Executive 
and has a degree in communication 

and certificate in visual arts.

Jason Webber

Chief business strategist offering 
innovative solutions by combining  

15 years of sales & marketing 
knowledge with digital technology 
to pioneer company boundaries to 

new and exciting heights.

Mary Joyce

Personal Assistant
to the Director and managing the 
sales and marketing research. Also 
holds a Diploma in Instrumentation 

and Control Engineering 
Technology.

Rusaik

Code Writer
and also has a degree in

computer science

XVI. 
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XVII. 
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Standard 
Free Ad 
Listings

Paid Features
(e.g. top Ads) 

(2021 Q1)

Global Website 
(2021 Q2)

Push 
Notifications 

(2021 Q3)

Android/iOS 
Apps 

(2022 Q2)

Text To Speech 
(TTS) audio 
(2021 Q3)

Total 
Integration 
(2021 Q4)

Hotel Bookings 
with wheelchair 

access 
integration 
(2022 Q4)

Language 
International-

ization 
(2022 Q1)

News Feed 
(2022 Q3)

Company 
can bulk list 

products 
(2022 Q1)



w
w

w.
m

o
b

ili
ty

g
ur

u.
o

rg

WhitePaper26

SU
M

M
A

RY
 

The MobilityGuru Token is an incredible offering, very rarely do 
we come across a project that has all the important plus factors:

1. Life without limits

2. Benefiting some of the neediest people of the globe.

3. Feels great to be a part of.

4. Secure and safe.

5. Lowest gas fees starting from $0.015 globally

6.  42M ads potential globally

7.  $211M potential revenue target-annually

This project; like the Token has no maturity curve. It automatically 
evolves as innovation in science and medical technology 
evolves. The uniquess of this sector is, it has an ever increasing 
maturity curve.

XVIII. 

MobilityGuru - the vision that makes your life happy and independent 


